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February New Car Sales 
In Two States and D. of C. 
Exceed February in 1932 


Showing Is Considered Exceptionally Good in View 
Of. Banking Difficulties; Michigan Reports 
Only Negligible Loss 


Detroit, March 10.—February sales returns on passen- 
ger cars are beginning to drift in, somewhat delayed by 
conditions in the registration departments, many of which 
have been upset by political changes. R. L. Polk today an- 
nounced February passengar car sales for six states and the 
District of Columbia, the total this year being 7,872, against 
10,015 in the same month last year. In view of conditions, 
with moratoriums on banking ruling in many of these states 








durng the greater part of the month, this showing is con- 


sidered here to be excellent. 

The attached table shows pas- 
senger car sales in these states arid 
surprisingly enough three states 
actualy have been able to show 
slight gains over 1932. Delaware, 
South Carolina and the District of 
Columbia begin the honor roll for 
February, 1933, with gains over a 
year ago. The showing made by 
Michigan, which was under banking 
moratorium during all the last half 
of the month, is considered remark- 
able, with 4,063 this February against 
4,230 in the same month last year. 
This loss of 177 units, under the 
circumstance, is. avery definite 
moral victory. The following table 
Shows February passenger car sales 

-to date: 
Feb.,’33 Feb.,’32 


I 6 oo es tne ake 219 212 
Michigan ..... coccces 4068 4,230 
Minnesota ..... assmae 20 1,799 
North Dakota ....... 112 179 
South Carolina ...... 418 384 
PPT ee 1,004 2,375 
Distr ict of Columbia. 949 836 


Detroit, March 10.—Chevrolet to- 
day announced prices for the new 
Standard line on a 107-inch wheel- 
base, as follows: 


as iia g oeialsa bob ia $445.00 
Nc eapae os0sessees ee ee 
Coupe, BR. S...cccoe Oe A 


This new Chevrolet standard line 
was first described and pictured in 
Automotive Daily News, under the 
date of Thursday, March 9. The 
prices of the three body models so 
far offered, show a differential of 
$50 for the coupe model, $60 for the 
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WILLYS SUSPENDS 
TRUCK PRODUCTION 


Toledo, O., “March 10. 10.—Production 
of 4,000 trucks for the Interna- 
tional Harvester 
Company has 
been suspended 
indefinitely at the 
Willys - Overland 
Company’s Toledo 
plant, due to 
withdrawal re- 
strictions imposed 
by local banks, 
tying up funds to 
finance the work. 

L. A. Miller, who 
with John N. 
Willys, has been 
appointed receiver for the company, 








L. A, Miller 
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DODGE RETAIL SALES 


CHEVROLET STANDARD | 
BASE PRICE IS $455) 


GAIN 8.3% IN WEEK 


Detroit, March 10. h 10.—Despite handi- 
aps imposed by conditions, Dodge 
dealers’ sales sta- 
tistics, as given in 
the latest report 
released by 
vanDerZee, gen- 
eral sales manager 
. of Dodge Brothers 

', Corporation, nev- 
«i ertheless maintain 
the upward tend- 
ency that has 
marked the com- 
pany’s sales fig- 
A. ures for a consid- 

erable period. 

During the week ended March 4 





vanDerZee 
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January Car Financing 
Registered Strong Increase 


Washington, March 10.—Automo- 
bile financing for January registered 
a strong increase jn both the whole- 
Bale and retail ends. Wholesale 


financing attained the heaviest total 
since last June, while retail financ- 





figure since last October, when the 
total was $33,623,573. 

Cars financed through retail sales 
during January amounted to 92,284 
units, of which 38.54 were new cars, 
59.08 per cent. used cars and 2.38 
per cent. unclassified. The average 


ing was heavier than at any time | financing per car was $340, as com- 


since last October. 

Wholesale financing in January 
amounted to $30,201,868, as com- 
pared to $20,130,580 in December 
and $34,841,766 in January, 1932. 
This is by far the heaviest figure 
reached in any month since last 
June, when the total was $43,682,471. 

Retail financing amounted to $31,- 


pared to $329 in December. 

New car financing amounted to 
$18,363,929, representing the trans- 
fer of 35,566 cars, in comparison to 
the $14,090,821 for 26,194 cars in De- 
cember, and the $44,628,529 for 122,- 
344 cars in January, 1932. 

Used car financing totaled $12,- 
266,354 for 54,522 cars, as against 


395,476 in comparison to $27,025,018 | $12,174,121 in December for 53,609 


in December and $44,628,529 in Jan- 
uary, 1932. This is the highest 








cars, and $19,974,286 for 77,321 cars 
in January, 1932. 
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Buying Wave Expected to Follow 
As _As Aftermath of Bank Holiday 


SAYS FEDER FEDERAL AID AID 
HIGHWAYS DO NOT 
SUBSIDIZE TRUCKS 


New York, March 10.—A bulletin 
issued by the motor truck division 
of the National Automobile Associ- 
ation to truck associations follows: 

“Federal highway appropriations 
do not constitute a subsidy to com- 
mercial motor carriers on the high- 
ways,” according to the findings of 
the report in the Special House of 
Representatives’ Committee ap- 
pointed to investigate government 
competition with private enterprise, 
of which Representative Joseph B. 
Shannon, Missouri, is chairman. 

In reviewing the facts, the House 
Committee cites the following five 
points as to why Federal aid is not 
a subsidy to commercial vehicles: 

The appropriations originated 
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LOUISVILLE SHOW 
ATTRACTING MANY 
CASH CUSTOMERS 


Louisville, Ky., March 10.—Con- 
sidering the banking situation at- 
tendances at the Louisville Auto- 
mobile Show, which opened March 6, 
have been quite good, although 
Annie Oakleys, or free tickets, have 
been distributed freely to the deal- 
ers, who have papered the town 
quite freely. In spite of all this free 
paper, there have been a consider- 
able number of cash admissions paid 
at the box office in the Jefferson 
County Armory, where the show is 
being held. 

It appears certain that the pub- 
lic prefers a later date, to mid or 


A. late January, when too frequently 


there is snow on the ground and 
severe weather. It also appears 
that the radical changes in lines 
this year has attracted more than 
passing interest. 

This year’s show has been entirely 
sponsored and handled by the 
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GLOBE-UNION MFG. CO. 
BOOSTS WAGES 10% 


Milwaukee, Wis., March 10.—A 10 
per cent. wage increase, affecting 
more than 1,000 employees, has been 
announced by the Globe-Union 
Manufacturing Company here, 
makers of automobile batteries. Of 
the 1,000 employees, about 600 work 
in the Milwaukee plant, the com- 
pany’s home unit. Others are in 
factories in Philadelphia, Cincin- 
nati, Memphis and Seattle. 

C. O. Wanvig, president of the 
company, stated the concern’s pro- 
duction last month exceeded that 
of February, 1932. The firm is 
working five days a week, with some 
hands also working Saturdays, de- 
pending upon nceds of the business. 
Employment has been steady, the 
same number being now on the pay 
roll as at the first of the year. 

Announcement of the wage in- 
crease follows distribution last De- 
cember of a $45,000 Christmas bonus 
to employees. The concern also 
produces radio parts and roller 
skates. 





' Federal Stamp ‘“e Aamaenst on Banks Permitted 
To Reopen Is Construed as Moral Guarantee 


Which Should Revive Confidence 


By CHRIS SINSABAUGH 


Detroit, March 10.—President Roosevelt’s S message and 
the action of Congress have been extremely well received by 
the automotive e industry i in this district. 

———————— |} Louvre Dally Mews has found 
a general feeling of renewed opti- 
FAULKNER REPORTS | mism among leading executives of 
the industry here. Few of them 
would permit direct quotation, but 


CONTINUED INTERES 
BY CAR PROSPECTS 


Buffalo, N. Y¥., March 10. — Roy 
Faulkner, vice-president in charge 
of sales for Pierce- 
Arrow, issued an 
optimistic state- 
ment today, as 
follows: 

“Pierce - Arrow 
has been pleas- 
antly surprised by 
the number of 
demonstrations its 
salesmen have 
been able to make 
in the face of ex- 
isting conditions 
and still more so 
by the number of actual orders that 
are being placed for delivery as soon 
as banking conditions right them- 
selves. 

“Pierce-Arrow is making a special 





R,. H. Faulkner 


(Continued on Page 2) 


WHOLESALE PRICES 
OF MOTOR VEHICLES 
DROP IN JANUARY 


Washington, March 10.—Whole- 
sale prices of motor vehicles dropped 
slightly during January, as com- 
pared to December, their index num- 
ber standing at 91.3 for the former 
month, as against 93.0 for the latter, 
according to the figures of the U. S. 
Bureau of Labor Statistics. These 
index numbers as based on a 1926 





(Contnued on Page 2) 


the trend of their feeling was that 
we are now on a solid foundation 
and can go forward. Several of the 
leading executives expressed the per- 
sonal opinion that as soon as the 
Presient began to issue lists of banks 
permitted to resume banking opera- 
tions, there would be a flood of buy- 
ing, including purchases of motor 
transportation. 

One executive of a very large 
company told this representative of 
Automotive Daily News that the re- 
opening of banks with the govern- 
ment’s stamp of approval on their 
soundness was tantamount to a 
guarantee of safety for depositors 
and would allay the fear which has 
been at the bottom of the whole 
trouble. He believes that when the 
banks generally have been reopened 
on this basis there will be a buying 
wave of large proportions, affecting 
all divisions of industry. This ex- 
ecutive, who is definitely a conser- 
vative, while warning again that he 
must not be quoted, gave it as his 
personal opinion that the automo- 
tive industry might experience some- 
thing very like a boom within sixty 
to ninety days. 

In the meantime the present con.« 
dition in the industry in this area 
can best be described as “a pause.” 
All companies are waiting for the 
next definite move by the President, 
In the meantime most assembly 
lines are practically at a standstill. 
Work continues in some plants at a 
reduced rate, but the general situa- 
tion is one of watchful waiting. 

To be specific, the Chrysler units 
are down; so are most of the others, 
Hudson with a bank of orders in 
hand resumed production this morn- 


(Continued on on Page 6) 6) 


Columbus Used Car Sales 


Slow With 


Columbus, O., March 10 (UTPS). 
—The used car market in Columbus 
has been rather slow in the past 
sixty to ninety days, according to 
a number of used car dealers in- 
terviewed. On the whole, there has 
been reduced selling of used cars 
and as a result there is some accu- 
mulation of stocks, although several 
dealers say that the available stocks 
at this time are not larger than 
might be expected for the time of 
the year. 

Price cutting and trade-ins have 
reduced profits if there were any 
in the used car market and conse- 
quently dealers are operating on a 
narrow margin of profit. 

It is true that the recent annual 
automobile show in Columbus, held 
in February, apparently stimulated 
the demand for used cars to a small 
extent, but on the whole the vol- 
ume of sales have been disappoint- 
ing. 

Dealers know of nothing that is 


Profits Lower 


in the immediate future to stimulate 
the demand for used cars. The best 
feature of the market, it is reported 
is the near approach cf spring which 
is a signal for some sales of used 
cars. 

The used car department of the 
Zimmerman Company reports that 
the used car market is rather slow, 
even before the bank moratorium, 
Sales have been lagging since the 
first of the year. Profits are very 
much reduced because of widespread 
price cutting and the trade-in allow- 
ances which have to be made to 
swing a deal. Stocks with this con- 
cern are larger than two months 
ago, but on the whole are not larger 
than might be expected at this time 
of the year. Cash sales are very 
few and in practically all cases it 
is necessary to finance the sale be- 
fore it is closed. This company’s 
representative made a trip to De- 
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Columbus Used Car Sales 





(Continued from Page 1) 
troit recently and found the used| unemployment which 
car market in that city very good.! the situation, 

It was found that many of the used The used car department of 
cars from the larger dealers of De- | Winders Motor Sales, Inc., reports 
troit has been sold throughout | sales a little sluggish during the 
Texas, but an effort to move stocks | first part of the year. In fact they 
from Columbus to that state failed | are slower than usual for the time 
to click. of the year when the used car busi- 

The used car department of the | ness begins to open up. As a re- 
Van Dorn Motor Company reports | sult of this sluggishness there is a 
that sales have been dropping off | slightly larger stock of used cars 
to a considerable extent during the | than usual. Prices on the whole 
past ninety days and as a conse- | are being fairly well maintained and 
quence stocks are rather large. But | profits of the department are about 


is affecting 


stocks on the whole are not larger | normal. It is believed that with the 
than usual for the time of the year. | interest shown by “lookers’” during 
With the coming of April, this de- | the bank trouble that when the 


partment expects a better demand. | banking situation is cleared up there 
Prices are being maintained only | Will be a fairly active demand for 
fairly and some cutting is being re- | used cars. 

sulted to in order to make sales. It is reported that 
Four out of five used car sales re-| for used cars between $100 and $200 
quire financing. Profits are being|are the best by far. Those under 
reduced by the low prices and it is| that price are not moving very well 
believed that it is not the matter of | and those above the price are some- 
prices so much as the widespread ' what slow. 


FAULKNER REPORTS | WHOLESALE PRICES 
CONTINUED INTEREST OF MOTOR VEHICLES 
DROP IN JANUARY 


BY CAR PROSPECTS OP I 
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drive to keep salesmen busy calling | |par of 100. These percentages com- 
on prospects who now have time to| pare to one of 95.3 for January, 1932. 
take demonstrations and to sell Truck prices held steadier than 
them on the idea that we are con-/|those of passenger cars for the last 
fident that the aggressive action | two months, although the latter | 
taken by our President will bear| Were much more stable over the 
—_ 7 rows on display | Y°#: The average f. o. b. truck 
fruit. The Silver Arrows on Gisplay | price being $752 in both December 
in dealers’ showrooms in varlous S€C- | and January, as against $842 in Jan- 
tions of the country are drawing | yary, 1932. The price index number 
excellent crowds of people into! was 68.1 for December and January 
Pierce - Arrow stores, indicating | and 76.2 for January, 1932. 
clearly a tremendous interest in Passenger car prices, based on the 
automobiles. a) weighted averaged f. 0. b. prices of 
My own personal belief is that) Buick, Cadillac, Chevrolet, Dodge, 
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AUTOMOTIVE DAILY NEWS, 


Slow With Profits Lower 


the demand | 


j}a share on 352,418 shares. 


| Deficit after dividends was $738,110, 


eee 
‘ cacti eee 
HUDSON 

Detroit, March 10.—Hudson Motor 
Car Company for 1932 reports a 
loss of $5,429,350, after taxes and 
depreciation, but before extraordi- 
nary charges to cover write-off of 
production facilities and rearrange- 
ment of plant due to reduced op- 
erations amounting to $2,567,508 and 
$463,124 loss on obsolete equipment, 
making total reduction in surplus 
$8,459,982. This compared with net 
loss of $1,991,198 after taxes and 
depreciation, but exclusive of $6,532,- 
905 extraordinary items and reserve 
reduction in surplus, in 1931. 





GOODYEAR 
Akron, March 10.—Goodyear Tire 
and Rubber (Canada) has reduced 
the quarterly dividend on the com- 
mon stock from $1.25 to 60 cents a 
|share, payable April 1 to stock of 
| record March 15. 


COMMODITY PRICES 
New York, March 10.—With a gain 
|of 0.6 point, the New York Times 
Annalist weekly index of wholesale 
commodity prices advanced to 80.4 
on last Friday, the latest date for 
which full quotations are available, 
from 79.8 (revised) on the preced- 
ing Tuesday. Higher prices for cot- 
ton, wheat, corn and other grains, 
flour, steers and hogs accounted tor 
the rise. 


BOHN ALUMINUM 
Detroit, March 10.—Bohn Alumi- 
/num and Brass reports net loss 
amounting to $720,568 after taxes and 
charges, compared with net profit 
of $295,333 in 1931, equal to 86 cents 


CUTLER-HAMMER 
New York, March 10.—Cutler-Ham- 
mer reports for 1932 net loss of 
$738,110, compared with net loss of 
$501,019 in 1931, after depreciation, 
Federal taxes and other charges. 


compared with deficit of $501,019 the 
preceding year. 


NILES-BEMENT 





we may look for increased buying | Ford and Packard, averaged $674 in| 
when the banking holiday is over.” | January, against $689 in December 


and $694 for January, 1932. Their 
FORD LOS ANGELES PLANT index numbers were 96.8 for Jan- 
ADDS MORE EMPLOYES 


uary, 99.0 for December and 99.7 for 
Long Beach, Cal. March 10.— 


| January, 1932. 
More than 100 employees have been | 


DODGE CANADIAN: 
aed oth ec snes moet SALES RISE SHARPLY 


making a total of 212 now employed D 2 - 
on new model automobiles. etroit, March 10. — Automobile 


<p ep : é . | registration statistics for Ontario 
Within a short time it is expected and Quebec, obtained from govern- 
that there will be between 600 and . 4 sail 
; ment records by Might Directories 

800 employed on one-shift produc- and covering the mentha of Ja > 
tion, according to C. B. Groves, plant . . eaeey 


; and February, as announced by 
manager. The plant had previously : eer eee oo 
been shut down for three weeks. Dodge, shew Dodge cars as having 


made what is claimed to be the most 
sensational Sales increase fn the 
R. E. CARLSON JOINS 
TUNG-SOL LAMP WORKS 


industry. With Dodge registrations 
Detroit, March 10.—R. E. Carlson 


| being 469.8 per cent. of last year. 
These figures, the highest for any 
has joined the Tung-Sol Works, Inc., 
in the capacity of sales engineer, 


similar period in history of Dodge 
with headquarters in the Detroit of- 


it is pointed out. Almost as startling 
is the increase in Plymouth regis- 
trations, which were 247 per cent. 


| with 
| reached in 1920 with 492. 


Brothers in Canada, give Dodge 
second place of all makes of cars, 

fice, 4612 Woodward Ave. Mr. Carl- 

Son spent the past ten years with 


of the volume for the 1932 period. 
A grouping of Dodge and Plymouth 


New York, March 10.—Niles-Be- | 
ment-Pond net loss was $463,493 
after taxes and charges, compared 
with net loss of $462,158 in 1931. 
Stockholders approved reduction of | 
stated value of capital stock from 
$8,912,300 to $3,949,920 and transfer 
of balance to surplus. 


FAILURES 
New York, March 10.— Business 
failures in the United States during 
February numbered 2,378 with a lia- 
bility total of $65,576,068, the lowest 
number for the month since Febru- 
ary, 1930, and 2,262 defaults were 
reported, according to Dun & Brad- 
streets, Inc. Failures in February 
this year were 13 per cent. lower 
than in the same month of 1932. 
Prior to 1931, the maximum figure 
for February failures was in 1922 
2,331. The lowest mark was 


F. W. D. NAMES STEFFICK 

IN MOUNTAIN STATE 
Clintonville, Wis., March 10.—The 
Four Wheel Drive Sales Company | 
has announced the appointment of 
A. J. Steffick as district sales super- 


Montana and the Yellowstone Park 








the Bureau of Standards, Edison | registrations reveals that their com- | district. His headquarters will be 
Lamp Works and Westinghouse | bined share of business in the low- at the Bannock Hotel, Pocatello, 
Lamp | Company. priced market increased three- fold. Idaho. 
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Competitive Prices in th 
1933 Four- Cylinder Field 
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HOW THEY STACK 


UP IN THE LOWEST PRICE FIELD. 
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bill before it. 


visor for the states of Utah, Idaho, | 
cent. 









* + * 


Chevrolet Standard 
* * * 


Newspaper Shows 
* * * 


John Bonbright 


7 * of 





Scrip 


Chris Sinsabaugh 


Detroit Editor 

















N GENERAL appearance the new Chevrolet Standard Six, 
announced today, does not differ much from its big 
brother, the Master. A shorter wheelbase and the reduction 
in the number of gadgets, and of course, lower price, seem to 
be the distinguishing differences. 

I went to Canada to do my previewing on this job and 
on the roads surrounding Oshawa, home of General Motors 
of Canada, I sat beside Chief Engineer George Garner (the 
Canadian master of the micrometer and creator of blueprints, 
of course) and watched the new-born do its stuff. 

ca * * 

IT HANDLED beautifully, quick on the trigger as to 
acceleration, and when Garner put the spurs to it, it sure 
did step. We struck one magnificent stretch of concrete, and 
Garner stepped on the gas. Bucking a stiff headwind, we 
shoved the needle up to 60, and then we discovered how much 
a wind can cut down speed. Over the same stretch and with 
the wind on our back, 70 was easy. Garner struck a quarter- 


/mile 5 per cent. grade and from a 10-mile per hour start in 


high at the bottom, at the top we were easily going 50. To 
me, the Standard seems like a sweet proposition and should 
be especially popular with fleet users. 

With the announcement that the newcomer is to be 
called Standard, there goes the rumor that it was to be 
known as Mercury. 

~ * * 

AS A FOLLOW-UP to the story published in A. D. N. 
Wednesday, telling how two dailies, the St. Paul Dispatch 
and the St. Paul Pioneer Press, underwrote and managed 
that show, along comes Preston Roberts of O’Mara & Orms- 
bee, publishers’ representatives, with additional information. 

The show was put on without it costing the dealers a 
cent. Not only did the two papers underwrite the exhibition, 
but when the figures were totaled up it was found that the 
returns were sufficient not only to pay the $4,000 rental of 
the auditorium, owned by the city, but also turn over to city 
charities approximately $800. The dealers had kicked in 
with $3,500 in case it was needed, and that, too, was returned 


'to them. The attendance was 24,619—1,500 more than Jast 
year, 


and it’s said to be fhe first one that ever made money. 


* ” * 
JOHN BONBRIGHT is back in harness, announcement 
being made that he has joined the Detroit staff of Sutton & 


Schipper of New York, industrial publicists, specializing in 
| automotive accounts. 
recall, recently retired as publicity director on the Graham- 
Paige account for Brooke, French & Smith. 


Bonbright, customers of mine will 


+ * + 


THE MICHIGAN LEGISLATURE has another license 
This one seeks to increase the gasoline tax 
1 cent and reduce automobile license fees by about 55 per 
Such a law would seriously affect that revenue of the 
Covert Road bond relief extended to counties under the 





| 


Horton act, for these revenues come from the license fees. 
” ” * 


AN EXAMPLE of automobile business improvement 
through the use of scrip is told me by Ernie Coler, who does 
Dodge publicity for Ruthrauff & Ryan. Coler reports that 
the town of Howell, Mich., population, 1,200 to 1,500, decided 
to issue a few thousands in scrip. With every $5 paid in 
cash to participating firms one trade dollar is given, good for 
$1 if the person receiving it buys a two-cent stamp issued by 
the local Chamber of Commerce. If the trade dollar is not 
spent within three days, the holder must put on an additional 
stamp for each three days he holds it. 

When the trade dollar has been spent fifty-two times, it 
will have collected $1.04 in stamps, and the Chamber of Com- 
merce will exchange it for a dollar in United States currency, 
The extra 4 cents pay for the cost of printing the scrip. Mer- 
chants and others have agreed to accept the Howell trade 
dollar for six months in paying local bills, for pay rolls and 
other purposes. 

* ~ * 

DURING THE FIRST four days the trade dollars were 
in circulation, it is said accounts two and three years old were 
collected by merchants. Automobile dealers reported that 
ae had closed deals for a score of cars with the trade dollar 
for each five as the incentive. ‘ 
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Salesmen — This Is Your Page 


@ 
This department is devoted to the interests of the retail sales divi- | 
Salesmen, this is your department, Automotive 





Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. 


Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the } 


It wants you to pass on | 


Your achievement or your mistake 


firing line, the men who bring home the bacon or doen't, 








DEALERS SAY HABEL SALESMAN’S 
PLAN WORKS SUCCESSFULLY 


Since the introduction of 


the Habel salesman compen- | 


sation chart, by which salesmen’s pay is indicated in ad- 
vance on both new and used cars, the Habel Auto Company 


of Pontiac, Mich., has been swamped with inquiries and | 


requests from dealers all over the country and Canada as 


well. 
Two months actual operation of | 
the plan by dealers of such cars as} 
Chevrclet, Dodge, Essex, Pontiac, | 
Oldsmobile, Rockne, Plymouth, Buick 
Willys and De Soto and others whose | 
list prices fall within the price 
ranges as shown on the charts show | 
conclusively the benefits of the plan 
plus an inceasing interest on the} 
part of both the new and used car | 
salesmen to the extent that better 
deals are being made for both the 
house and the salesmen. 
A middle Ohio dealer advises that 
one sale of the many made in Feb- 
ruary not only made the price of the | 
plan many times over but made a) 
deal which was cleaner and better | 
than any that had been made for | 
months inasmuch as the appraisal | 
originally made on the used car to| 
be taken in appeared to have been | 
forgotten. One of the salesmen had 
a party interested in a new car 
which listed at $787.00 f. 0. b. the 
dealers floor, without certain ad-| 
ditional equipment desired by the) 
prospect. The used car to be con- 
sidered was appraised at $250.00 a 
fair allowance considering its con- 
dition which left a balance of $537.00 
on which, if the deal went through. 
the salesman would receive a cer- | 
tain sum stipulated on the chart. 
As the amount of the deal brought | 
the commission in a certain class 
the salesman quickly note that in| 
the next commission bracket he | 
would receive an additional amount | 
for his efforts. The prospect had | 
already indicated his intention of | 
desiring to add certain other items | 
of equipment so consequently the | 
salesman started out to get his share 
of the deal. 
He sold the prospect on a heater, 
a mirror and clock combination, a 
double acting windshield wiper and 
wound up by getting a $59.50 radio, | 
all of which brought the total price | 
of the car into the next commission | 
rate bracket. The salesman _ not 
only got the additional commission, 
but the price of the used car was 
reduced approximately $40, so that | 
the house in turn got a better deal | 
than they had anticipated. | 
The dealer says that the charts | 
act as an inspiration to the men be- | 
cause he notes in every case that the 
men are always figuring out how to 
get more commission and that no 
matter what sort of a trade deal is 
involved the salesmen are now try- 
ing to get used cars in at lower | 
prices, which means greater cash | 
differences on which increased com- 
missions follow and are now submit- | 
ting for the sales managers approval | 
orders which are indicative cf real 
salesmanship instead of the old 
time order taking. | 
This is indicated better by the | 
experience of a Michigan dealer. One 
of the men who had taken out a| 
used car to show to a prospect | 
learned that one of the neighbors | 
who had an old car was interested | 
in a used car of later vintage than | 
the one he now had. The car which | 
the salesman had with him was not | 
the type which his original prospect | 
wanted, so he dreve into the neigh- 
bor’s yard and showed the car, on 
which a price of $145.00 had been | 
set. The neighbor was interested, | 
but had a used car back in the barn | 
to turn in. A check on this car re- 
vealed it to be a 1925 car worth 
possibly $5.00 to $10.00 as junk, be- 
cause it not only had a cracked} 











|/commission but be 


;of the 


block, but other ailments, which 
made it impossible to handle. The 
neighbor, however, realized its value 


as being practically nothing, but the 


salesman also was aware of the fact 
that the dealer didn’t want junk 
cluttering around the place. How- 


ever, the prospect wanted the car | 


which the salesman was showing 
and so an order was written up with 
an allowance of $10.00 for the wreck. 


Looking at his commission chart | 


he 


amount of commission. Another 
check showed him that in the 


column headed by clean deals he 
would not only get an increased 
in line for an 
commission at the end 
This gave him an 


additional 
month. 
idea. 


Jumping into the car he drove 


back to the store and began check- | 


ing up on the junk dealers in town. 
He went from one to the other and 
finally he sold the used or wrecked 


car together with the title for same | 


to one of the junk men for $10.00. 
He then returned to the office 


| with the order for the car he was 


trying to sell and scratching out the 
allowance of $10 he inserted the 
words, “Deposit, $10,” passed it over 
to the salesmager who accepted the 
deal and complimented the sales- 


man for having made the first clean | 


deal of the month. The actual de- 


tails of how it was done was revealed | 


later and the salesmanager made 
the deal the subject of one of his 
morning sales meetings. 

While similar experiences are be- 
ing reported by the dealers from all 
over the country showing that the 
plan is a success the principal point 
of interest in the reports is the in- 
terest shown by the salesmen them- 
selves, for armed with the chart 
they are able at all times to figure 
out that a little more effort on their 
part will earn a better slice of com- 
mission. They are bending their 
efforts to get the used cars in at 
lower prices so that the spread be- 
tween the lowered price and the new 
car is greater for them at the same 
time bringing in a used car, which 
because of its individual lowered 
price, again makes easier selling. 

An additional comentary on the 
plan comes from a bookkeeper of 
one of the dealers in New York 
State. He says that when he gets 
the O. K.’d sales order from the 
salesmanager and the delivered car 
report, he merely reaches for the 
compensation chart, runs his pen 
along the line showing the amount 
of the sale and immediately below 
that figure he finds the commission 
applicable to the sale. He doesn’t 
have to do any figuring, but merely 
makes out a check for the sales- 
man and the deal is closed as far 
as he is concerned. 

There have been two or three 
flattering comments on the plan 
from secretaries and managers of 
dealers associations. Several have 
not only obtained the details of the 
plan from the Habel Auto Company, 
but have ordered sets of charts for 
use of the dealer inembers of the 


association and subsequent letters 


indicate that the plan has solved 
some of the many difficulties of the 
dealers, 


|| 


saw that on the basis of the} 
order he would get only a certain | 





118 MAKES SEEN AT 
MANCHESTER SHOW 


Manchester, N. H., March 10.—The 
| New Hampshire Automobile Show 
|} opened Monday afternoon at the 
| Ritz ballroom, and the first day’s 
| attendance was described as highly 
| satisfactory. Seventeen makes of 
passenger 
truck will be on exhibit in the au- 
| ditorium throughout the week. 


Ticket sales up to Friday, three 


| 


ported to have passed the 
mark. About twenty 
girls competed in a ticket selling 
contest, the winner to be crowned 
;“Queen of Motordom” and receive 


a diamond ring from the participat- | Mr. Osborne. 


ing dealers. 





HENRY R. LEVY, 
President of the Studebaker Sales Company of Chicago. 
The achievements of Henry R. 
| Studebaker and Rockne automobiles for Chicago and several | 
surrounding counties, affords writers of success stories | 
'enough material for a whole magazine full of inspirational | prospects and for 


stuff. 


individual, 

Over two decades ago, a young 
man, rather light on experience and 
money, but heavy 
on 
started working 
for his father, 
selling buggies. It 
was natural that 
when the automo- 
bile “craze” hit 
the country, this 
young man should 
progress to this 
new business; and 
he began to 
the Studebaker 
horseless car- 
riages. And, according to his state- 
ments, it was much more difficult 
to sell cars to the “doubting Thom- 
ases” of those times than it is to 
sell automobiles now, despite 
heavy competition. 

Friends of Henry Levy say that 
as a Salesman he had few peers. He 
| worked hard, day in and day out, 
| putting in long hours. This alone 
|did not satisfy him. 
|was a distinct case, 





Henry R. Levy 


cars and one make of | 


| days before the opening, were re- | 
3,000- | 
Manchester | 


| 
| 
| 
| 





Our Leading Dealers and How 
They Goi That Way 


A series of brief biographies of outstanding motor car 
and truck merchants. 





affluence and position on a b 


. 


1 
| 
| 


ambition, | 


| has one) try to have it and the new 
sell | 


|in the salesroom or office, under fa- 


| price—then 
the 


Every prospect | 
a particular | 


| problem in himself, who had to be | 


| handled 


differently and tactfully. | 


|Customers who came in touch with | 
| Leavy received the entire “works,” | 


you can be sure of that. 
|the sale was over, his interest in 
the man did not cease. His owners 
received service with a capital “S.” 
So, when he wanted to buy another 
/car, it was natural to go to Henry 
|Levy. It is not surprising, there- 
fore, that it also became the natural 
thing then for this progressive sales- 
;man to become the retail sales man- 
jager, then vice-president and gen- 
|eral manager, and finally president 
}of the Studebaker Sales Company 
| of Chicago, distributor of Studebaker 
and Rockne cars for forty separate 
sales establishments in Chicago and 
| Surrounding counties. A few years 
| ago he was elected to the directorate 


And after 





| ly every one has its own individual 
service station. 
the Studebaker Sales Company of 
Chicago is $3,000,000. This concern 
dees an annual business’ that 
amounts to many millions of dollars. 
“Whenever a new mode! is brought 
out—learn that car,” says Mr. Levy, 
“even if you have to spend a day in 
the garage to do so—from tail light 
; to front bumper, from tires to top. 
“Go on, while the prospect is still 





of the Studebaker Corporation of 
America. 

Mr. Levy maintains eight of his 
;}own places in Chicago, and these 
|eight stores are among the best ! 
|} equipped in that section. Practical- 


His investment in | 


|ing Club. His recreation is a daily 











SALESMEN ARE ANXIOUS 
TO LEARN, SAYS OSBORNE 


“At no time since we started our sales training activities 
seven years ago have both sales managers and salesmen 
shown as keen an interest in the subject as now,” reports 
David R. Osborne, Studebaker sales training director and 
author of “Self-Management in Selling,” published by Harper 
& Brothers. He has just returned to South Bend, Ind., from 
conducting sales conferences in Cincinnati, Philadelphia, 
Washington, Baltimore and Wilkes Barre. 

“Tough sledding has naturally ®——— + 
made all of us more anxious to get asking. for, and carefully studying, 
a definite line on any methods that | Studebaker’s suggestions for better 


will help us repeat our successes and ; : : ; 
avoid the causes of failures.” said|Organization of their daily work, 
Many of these sare men were for- 


“As a result, increas- 

numbers of salesmen are now/merly inclined to be most skeptical 
of anything that took the place of 

their own long years of experience 

—even though that experience often 

consisted of repeating wrong selling 

methods over and over again. 

“This doesn’t mean that salesmen 
in 1933 are any more receptive to, 
|/Or any less critical of, the sort of 
training based on someone's pet 
hobbies. More than ever they want 
| methods of proved value—not ex- 
periments. 

“What the increased interest in 
sales training does mean, however, 
is that the automobile salesmen of 
today—and the salesman in every 
other specialty line—has found him- 
self in the position of seeing the 
need for taking advantage of every 
workable plan for finding more live 
dealing more ef- 





ing 











Levy, distributor for | 


If ever a man started out from scratch and attained | fectively with these prospects after 


ig scale, Henry Levy is that | they are found. With the necessity 
oe eee 2 eee | of seeing two or three times as many 
|} people as heretofore to sell a car, 
Seated, to present the company’s there is a pressing necessity for 
policies and facilities and other ele-| finding some method of producing 
ments which give your cars their| better results, and producing them 
distinctive and by intuition rather than by accident. 
iain. | This _ aco = greater — 
fs ver ‘ ..|mess to substitute some sort o 
atitude and wishes.” Unies you cas [planned effort in the place of the 
. en ~ 2 1 | hit-or-miss methods of former years. 
close the sale at once, lead up to a “we have tried to make it clear 
road demonstration either immedi- | both to salesmen and to sales man- 
ately or by appointment. agers that Studebaker has no pet 
“When about ready to name the| pobbies to offer, but that our sug- 
price of the prospect's old car (if he gestions are confined entirely to the 
: 7 . common denominators which actual 
car side by side, where a comparison | fie]q work has shown do result in 
may be easily made. If possible, | better production if applied with 
get the prospect comfortably seated|¢ommon sense. The latest plan of- 
fered to salesmen is based on twen- 
ty-two thousand actual hours of sales 
© | field work. 
name the price posi-| “That there are such common de- 
tively and with full confidence, |nominators, and that they do result 
“That about sums up automobile} jn better control of business, even 
salesmanship, I think. You can} under present conditions, is proved 
easily see there is no ‘trick’ to selling| by the fact that those Studebaker 
automobiles—it is more a matter of| sales organizations which are under 
application on the part of the sales-| the direction of leaders who are giv- 
man. If he works as hard as the|ing most attention to sales training 
average man should work, he'll be a| are the ones where both the sales- 


character lasting 


vorable conditions, for a few min- 
utes’ talk before you give him the 





success.” man ‘the house’ are now getting the 
Mr. Levy is a member of the! best results. It seems obvious that 
Standard Club, the Northmoor|these organizations are also in the 


Country Club and the Chicago Rid-/} best position to profit from the ris- 
ing tide—when the dam breaks and 
walk of four miles. His residence is|the pent-up flood of orders is let 


at 1540 Lake Shore Drive, Chicago ! loose.” 





Other cars are bigger 
but none better 


CAhustin. 


America’s Most Economical Passenger 
and Commercial Cars 


$275 up F. O. B. Factory 


Write for details about non-conflicting and valuable franchise 
American Austin Car Co., Inc., Butler, Pa. 


en 
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Taxation Gone Mad 


T THE present moment the state of Michigan is consid- 
| the house committee comprises Ed- 


ering the levying of a sales tax on industry and business, 
which would bear particularly hard on the automotive indus- 
try. In presenting a plea against the imposition of this latest 
burden on our industry, the Grand Rapids Herald offers 
some interesting figures on the multiplied taxes which auto- 
motive activity already bears. We are taking the liberty of 
using these figures in the following paragraphs. 

The total value of all the motor vehicles now in operation 
in this country is $4,505,625,000. Registration fees, wheel 
taxes, gas taxes, personal property taxes, levied by states, 
counties and municipal governments, total $1,015,000,000 per 
year. Federal taxes on vehicles, tires, tubes, parts, gas and 


SAYS FEDERAL AID 
HIGHWAYS DO NOT 
SUBSIDIZE TRUCKS 


(Continued from Page 1) 


prior to the development of any ap- 
preciable commercial movement. 

They are made in the interest of 
the nation as a whole, 

They offset to some extent the 
Federal use of highways. 

They represent the national in- 
terest in the flow of interstate com- 
merce, 

They provide a _ stabilizing co- 
ordinating influence in the expendi- 
ture of large sums of money. 

A brief was filed with the com- 
mittee by the N. A. C. C. after it 
was learned that counsel for the 
Association of Railroad Executives 
and a representative of the Short 
Line Association had filed with the 
committee claims that the govern- 
ment permits commercial buses and 
trucks to use the highways free of 
cost of construction and mainten- 
ance. The railroads testified that 
“subsidized” buses and trucks were 
causing abandonment of rail mile- 
age. 

In addition to Chairman Shannon 


ward E. Cox, Georgia; William H. 
Stafford, Wisconsin; Samuel R. 


Pettengill, Indiana; Robert F. Rich, 
Pennsylvania. 


LOUISVILLE SHOW 
ATTRACTING MANY 
CASH CUSTOMERS 


(Continued from Page 1) 


oil total $84,293,844. This gives us a total of $1,099,293,844 | Herald-Post, which stepped into the 


as our automotive tax bill. 

It doesn’t require the mathematical genius of an Einstein 
to find that this amounts to nearly 25 per cent. of the total 
value of all vehicles now running. In just about four years 
the tax bill will eat up the entire value of the vehicles 
operated in America. 

But this is only part of the story. The taxes so far 
noted are levied against the car and truck owner as an 
individual. Back of the owner we find the manufacturer 
paying taxes that are enough to discourage enterprise. The 
Michigan factory in which the car is built is paying about 
$32 per annum on each $1,000 of assessed valuation, the 
Grand Rapids paper exclaiming: ‘and the Lord knows the 
valuations on property used by motor car manufacturers are 
assessed plenty high.” 

And after that the machinery, bank accounts and what 
not are all taxed as personal property at the same rate. Then 
there is an income tax on officials, stockholders and em- 
ployees. And there is a 3 per cent. tax against the factory on 
the selling price of the car. 

Don’t run away, we are just getting started, for Uncle 
Sam now steps in and levies a tax on gasoline and oil used 
either in the manufacture or operation of motor vehicles. 
And that same benign old Uncle levies a tax of 2 cents on 
every check drawn by automotive manufacturers and dealers 
in the course of their business and there are hundreds of 
thousands of these in the course of a year. 

In Michigan the state now steps in with some more 
burdens for the automotive industry to carry. A corpora- 
tion tax is levied, which amounts to $50,000 a year for each 
manufacturing company. Then follows the 3-cent tax on 
gasoline used in building or operating vehicles. 

Next the state levies its taxes on all accessories and parts 
manufactured in Michigan. And that same state gets its 
share of the personal property tax levied against salesrooms, 
garages and other places of business. And, Oh dear yes, do 
not let us forget a $10 license fee that must be paid by every 
dealer handling used cars, as all of them must, worse luck. 
If the company retailing motor vehicles is incorporated, it 
must pay the corporation tax also. 

Our Grand Rapids contemporary then reflects on the 
gentle demands of the city, which would probably be 
duplicated in most towns of this size and character. The 
city demands $15 as a license fee for operating a garage and 
adds $10 for each pump if the dealer sells fuel. 

Is it any wonder that motor vehicle manufacturers, 
dealers and users all have one favorite nightmare? What 
is it? Oh, yes, it is being the center of a ring of tax collec- 
tors with green eyes and tails and taloned hands outstretched 
toward the automotive unfortunate wl¥le they chant the un- 
ending chorus: “Gimme, gimme, gimme.” 

In the last ten years this country has gone tax crazy. 
It was just amusing while we enjoyed the wave of abnormal 
prosperity, but now the burden is killing us, destroying 
initiative and actually preventing the revival of business, 
— the automotive industry could bring if it were left 

alone. 
Does Michigan need a sales tax on its leading industry? 





| picture after the Louisville Auto- 
|mobile Dealers Association decided 


not to hold a show in 1933. A num- 
ber of dealers wanted an oppor- 
tunity to exhibit new lines, and 
secured the co-operation of William 
House, head of the automotive de- 
partment of the newspaper, in ar- 
ranging for a show to go on. 
Whereas, in former years there 
were many special show models on 
display, generally coming down 
directly from the New York show, 
this year’s show was almost exclu- 
sively composed of stock models, 
although there were more stripped 
or show chassis on exhibit than 
usual, including chassis of the 


| Oldsmobile, Buick, Auburn, Chrysler, 


Ford V-8, Pontiac straight 8, Chev- 
rolet and Austin. 


EDISON SCRIP PLANNED 
TO MEET N. J. PAY ROLL 


Orange, N. J., March 10.—In an 
effort to meet the currency diffi- 
culties of the moment, Thomas A. 
Edison, Inc., has decided to issue its 











In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 


have you. 


Open to every one to say anything, anyhow, any time. The 


communications printed in this department represent the ideas and 


opinions of our readers. They are 


not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 





What Would We 


O 





Without Automobiles? 


Automotive Daily News: I was 
talking to a friend of mine from 
New York and he said to me: “I 
don’t know what I would have done 


on Saturday without my automobile. 
Word came out that the banks had 
closed and I was surrounded by wild 
rumors—so I called up my wife, 
climbed into the automobile, spent 
a dollar for gasoline, and drove up 
into Connecticut. Nothing in the 
world is so trying as inactivity, and 
depression is mental. 

“Neurotics are always advised to 
take a railroad train, a boat—get a 
change of scenery, and as I spun 
along through the country, accel- 
erating when I wanted to, and loaf- 
ing along as I willed, I realized what 
the automobile meant to a disturbed 
nation and the realization and peace 
that could be bought for a dollar's 


Bankers 


We, the people, must have a goat 
—something or somebody to blame 
for our own stupidity. Just now we 
are razzing the bankers. They are 
an awful gang — says we. They 
take our money and won’t give it 
back to us when we want it—that is, 
when we all want it at the same 
time. Just why we can’t all run to 
the bank on the same day and get 
our money never occurs to us. We 
know we left it there, but what we 
did after that does not matter—so 
we seem to think. Our conception 
of an ideal bank is an absolutely 
safe place to keep our savings, while 
at the same time lending us all the 
money we want, accepting our I. O. 
U.’s or collateral, equally worthless, 
as security. Nine people out of ten 
who go to the bank to borrow money 
leave feeling they did not get as 
much credit as their collateral jus- 
tified and certainly not as much as 
they desired or asked for. One of 
the biggest jobs bankers are con- 
fronted with is keeping people from 
borrowing two or three times as 
much money as they are entitled to 
or able to ever repay. 

I am not a banker nor the son of 
a banker, neither do I know any- 
thing about the banking business, 
but I am confident if we understood 
the situation as it really is we would 
not blame the bankers for the pres- 
ent financial condition, and we 


own scrip to its employees in the| would also realize they are render- 


form of promissory notes in de- 
nominations of $1, $2, $5 and $10. 


ing an invaluable service to the 
public—a service that is not at all 


The company explains that it has appreciated until we are compelled 


found it impossible to obtain re- 
lease of sufficient funds from its 
bank deposits to meet pay rolls, and 
expresses the hope that its promis- 
sory notes will be accepted by mer- 
chants in exchange for necessities. 
The issue of scrip is backed by 
more than $30 of bank deposits and 
government bonds for every $1 to 
be issued, the company says. Em- 
ployees are urged not to part with 
the notes at less than face value. 
As a further insurance of their ne- 
gotiability the notes have been made 
acceptable at face value at any time 
to settle any debts owed to the cor- 
poration or its subsidiaries. 


EATON MANUFACTURING CO. 
GETS RAILWAY ORDER 


Cleveland, O., March 10.—It is re- 
ported that the Reliance Spring 
Washer division of Eaton Manu- 
facturing Company has recently re- 
ceived an order from one of the 
large railroads for nearly a million 
double coil spring washers. 

“While several of the Eaton plants 
are devoted exclusively to the pro- 
duction of automotive parts, the 





Reliance Spring Washer Division not 
only supplies most of the motor car 
and truck manufacturers but also 
sells special Hy-Crome spring wash- 
ers to practically every railroad.” 


to get along without it, as we have 
here in Michigan for a few weeks. 
Before criticizing and condemning 
bankers as a class, we should first 
give some thought to the position 
we, their customers, have placed 
them in. To start with, there is, just 
now, more money in circulation out- 
side of the United States Treasury 
than any time in history. Yet it 
only amounts to about $5,800,000,000. 
That, you understand, is all the cash 
we have to transact every kind of 
business we carry on. But regard- 
less of this relatively small amount 
of money, we have run true to form 
and demonstrate the usual Amer- 
ican ingenuity, and aside from con- 
ducting our business, running into 
hundreds of billions of dollars an- 
nually, we have also been able to 
put away a neat little nest egg in 
the form of savings amounting to 
approximately $25,000,000,000. . Just 
how we have managed to save 
$25,000,000,000 out of $5,800,000,000 is 
one of those financial problems we 
will pass over lightly, suffice it to 
say, however, according to statistics 
we did it. After putting this snug 
little sum aside for a rainy day, we 
went back to the banks and bor- 
rowed almost twice aS much as our 
savings amounted to, namely, about 
$45,000,000,000, to buy homes, auto- 
mobiles, furniture, stocks, bonds and 
anything and everything that struck 
our fancy. Now,after we lost. aJarge 





worth of gasoline; and I wonder 
what would have been the effect on 
this great nation had we not had 
this outlet and this mental stimu- 
lant that can be furnised in no other 
way at so little cost.” 

I have been interested in checking 
up with my friends during the past 
week when a nation lay dormant, 
and I have been surprised to find 
that a number of them have done 
the same thing. I have found 
friends that after a morning of in- 
activity, with no telephone calls 
coming in and nothing doing, have 
closed their desks, called up their 
families and gone for a ride. 

When this is the attitude of 
people, we need have no fear for 
the future of this industry. 

ROY H. FAULKNER, Pres., 
Pierce-Arrow Sales Corp. 
Buffalo, N. Y. 


the Goat 


percentage of this borrowed money 
through bad judgment and mis- 
management, we go back to the 
banks and demand our savings in 
cash—right on the spot, and when 
we do not get them we call the bank- 
ers a bunch of crooks. We say they 
lost our money speculating. We 
forget that if we would pay the 
banks that $45,000,000,000 we bor- 
rowed from them, they could 
promptly hand over our savings. The 
only speculating, with rare excep- 
tion, the banks did was on you and 
me, when they accepted our mort- 
gages and other collateral for loans 
which we cannot now redeem. And 
if we would be honest about it, we 
would have to admit that if the 
bankers had not been so tight-fisted, 
we would now owe them several 
times aS much as we do. 

To sum up, the bankers owe us— 
the public—$25,000,000,000, and we 
owe them $45,000,000,000. The banks 
can’t pay us until we pay them, 
There is only $5,800,000,000 in circu- 
lation. How are we to take this 
small sum of money and pay a debt 
of $45,000,000,000? Or assuming the 
banks had every nickel of this $5,- 
800,000,000 in their vaults, how could 
they pay us—the depositors—our 
$25,000,000,000 in savings if we all 
ask for them at the same time, 
which is about what we are doing 
just now? When we find it can’t 
be done, let’s at least be game and 
take our medicine, and not cuss the 
bankers for a situation we ourselves 
created. Most of the bankers have 
consistently tried to put on the 
brakes, but we would not listen. 

S. C. ROBBINS, 
Detroit, Mich. 
FORD PORTLAND PLANT 

Portland, Ore., March 10 (UTPS). 
—The Portland branch of the Ford 
Motor Company has been closed un- 
til business conditions warrant a re- 
opening. Manufacturing and dis- 
tributing activities for the Portland 
area will be handled for the present 
from Seattle. 


a 
[| COMING EVENTS 


Sprcsniseusstncespesctennnisdesueeesiiepsinensensnensnertniemenienmniiessl 
MARCH 
6-11—Mancehester, N. H. Automobile show. 
10-19-—Geneva, Switzerland. International 

Automobile Show. 
20—Washington, D. C. American Chem- 
ical Society meeting. 
20-25—Union City, N. J. North Hudson 
Automobile Show, Columbia Park. 
27-April 1—Minneapolis. Automobile Trade 
Association, Northwest Automobile 
Show, Auditorium. 
27-April 1—New London, Conn, 
bile show, State Armory 
APRIL 


12-27—Milan, Italy. International 
mobile and Nautical Show. 
21-21—Cleveland, 0. Nationa] Petroleum 
Association, meeting. 
MAY 


2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 

17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 


Hotel. 
JUNE 
16-17—Louisville, Ky. 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
semeeee, Nautical and Aeronautical 
ow, 


Automo- 


Auto- 


American Automo- 
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RADICAL DEPARTURES IN CAR 
DESIGN AT GERMAN SHOW 


Writing in a recent issue 


of The Autocar, a British pub- 


lication, Edwin P. A. Heinze gives the following interesting 
review of the mechanical developments in cars exhibited at 
the recent automobile show in Berlin. 


In no country does trend of design 
lack uniformity so much as in Ger- 
many. Front drive, rear drive, 
articulated front or articulated rear 
axles, or both together, or rigid 
axles in one model of a maker and 
something else in another. Yet it is 
decidedly good that so many inter- 
esting solutions purporting to in- 
crease riding comfort and safety at 
high speed are attempted, although 
it appears at this stage of develop- 
ment highly debatable whether 
swinging half, or articulated, axles 
really do provide advantages that 
well-designed rigid-axle cars can- 
not confer. 


However, there are also quite a 
number of uniform trends. Flexible 
suspension of engines on rubber 
pads or in rubber bearings has be- 
come the rule. This has led to the 
adoption of box-type frames to make 


o— — 


down in a more or less pointed 
curve to the end of the central 
ridge, giving the radiator roughly 
the shape of a shield. The apron 
between the spring horns merges 
into the sweeping lines of the front 
fenders, which are very broad and 
deeply drawn down in front and at 
the sides. 


The Daimler-Benz Company has! 


introduced three new Mercedes 
models with independently sprung 
wheels, following and continuing the 
line of development started last year 


with the new 1,700 c. c. model, which | 


had articulated rear axles suspend- 
ed on each side by two coil springs. 
Springs of this type have proved so 


satisfactory that the company has | 


decided to employ this form of sus- 


pension in an extended form on the | 





Front drive of the new Andi. 
leaf spring is encased. 


The 





Coil springs are used for the rear axle of 
the smallest Mercédés-Benz. 





5 ° 
‘Rear suspension of the front-drive Audi 
which has a covered transverse leaf spring. 


up for the loss of rigidity due to the 
engine no longer strengthening the 
frame. Four-speed gear boxes with 
indirect top and two or three silent 
ratios are being increasingly used. 
Synchronous gear boxes are also 
gaining ground. while free-wheel de- 
vices are not favored. They are con- 
sidered passes, though found on a 
few new models. 

Body styles, and especially the 
shape of the cars’ front ends, of 
radiators and of fenders, show an 
almost extraordinary uniformity. 
The radiators mostly have chromi- 
um-plated screens with a central 
ridge sweeping down and forward, 
and frequently with herringbone- 
type ribs running slantwise from the 
side frames, which generally sweep | 








New independent front suspension on the 
supercharged straight eight Mercédes. 


| heat; 





Mervédés-Benz independent front wheel 
suspension which has—(below) 


| 


—recking levers. transmitling the front 
wheel movement lo coil springs. 


new models. The unavoidable fric- 
tion between the leaves of normal 
springs prevents them answering to 
the numerous small shocks encoun- 
tered, which, in so far as they are 
not taken up by the tires, are trans- 
ferred to the body. There is no! 
such friction in coil springs, and to 
ride in a car fitted with them is to, 
have the feeling of floating on air. | 
Coil springs, additionally, have the 
advantage of being wholly insensi- 
tive to dirt and moisture. 

One of the new Mercedes has a 
six-cylinder two-litre engine with 
side valves; it is practically a replica 
of the 1,700 c. c. model, with in- 
creased wheel base. The front wheels 





(Continued on Page 7) | 


| kind of fuel recommended and its 


‘SINCLAIR INTERCHANGES 


‘refining oil by “cracking” with two 


U. S. RUBBER PLAYS 
HOST TO STUDENTS 


Detroit, March 10.—Because of the 
rapid changes in tire development 
and manufacture and the lack of up- 
to-date written information on tire 
manufacture, Harry T. Woolson, 
chairman of the Detroit section 
S. A. E. Student Activities, mar- 
shalled between 350 and 400 students 
at the plant of the United States 
Tire Company, Detroit, on March 7. 
They were shown how tires are 
made and heard about tire engi- 
neering from Dr. S. M. Cadwell, 
director of tire development, and 
about tire manufacture from Curtis 
| L. Moody, factory manager. 
| Dr. Cadwell briefly sketched the 
principle of the pneumatic tire, im- 
! Bite Sah Wt 








| Dr. S. M. Cadwell 


Cc. L. Moody 
portant types, component parts and 


materials, and tire improvement 
and evaluation. 

He explained that tubes can be 
either too thin or too thick. The 
thinner the tube, the more resilient | 
the air-tube combination, and the | 
better the dissipation of flexing | 
also the faster air will leak | 
through the rubber walls. Thick | 
tubes reduce leakage, increase heat 
of flexing and reduces the rate of | 
heat dissipation. In heavily loaded 


truck tires and in high-speed pas- | 


LOUD SPEAKER DEVICES 
FAVORED FOR TRUCKS 


| 
| 

Trenton, N. J., March 10.—Motor | 
truck interests are planning the} 
equipment of their vehicles with | 
loud speaker devices, by means of 
which the sound of the horn of a 
following motorist desiring to pass | 


(Continued on Page 7) 
- | 
| 


| to be picked up and relayed to the 


cab of the truck, according to Harold 
G. Hoffman, New Jerse’ commis- 
sioner of motor vehicles. 

It is pointed out that truck own- |! 
ers realizing the value of cultivat-| 
ing public good will are aware of the 
hostility created by the lumbering 
truck which monopolizes the road, 
forcing smaller and swifter vehicles 
to crawl along until they reach a 
wider stretch of road surface. 


USES NEW NAME PLATE 


As an advocate of conservative 
engine ratings, the Waukesha Motor 
Company is using a new nameplate 
which shows the horsepowers and 
speeds for which the engine is de- 
signed, as well as designating the | 


octane number. Correct valve set- 
tings, oil specifications, and spark 
advance are also given. 


OIL CRACKING PATENTS 

New York, March 10.-—Sinclair Re- 
fining Company, chief operating 
subsidiary of Consolidated Oil Cor- 
poration, has negotiated agreements 
for an interchange of its patents for 


other leading organizations in which 
cracking patents and processes are 
pooled for licensing purposes, it was 
announced yesterday. In a state- 
ment issued by Sinclair Refining it 
was said that the company “after 
protracted negotiations has made a 
settlement with Universal Oil Pro- 
ducts Company and Gasoline Pro- 
ducts Company, the two leading} 
licensing companies in the cracking 
field, under which Sinclair grants to} 
these companies the right to extend 
immunity under Sinclair patents, 
Sinclair, in turn, to have rights to} 
employ Universal Oil’s and Gasoline | 
Products’ cracking patents for its 
own use.” 








| Satisfied Designers.” 
| which comes from a dealer in Amer- 


Prismatic Side Wall 
In New General Tire 








A NEW TYPE of side wall construction, said to minimize rebound, 
is incorporated in the 1933 line of General Tire and Rubber Company’s 


blewout-proof dual ballocn tires. 


The side wall involves the use of 


tiers of prisms, which are not merely ornamental), but are said to 


perform an important part in 


improving ease of riding. It is 


claimed that rubber prisms snub the impacts or give the rubber side 


walls a “lazy” 


reaction 


in rebound. 





By HERBERT CHASE 
Engineering Editor 


Pertinent 
| POKES and PARRIES 


| 


y 
READERS 





Thanks 


With due humility, but admitted 
satisfaction, we have 
receipt of several kind remarks con- 


cerning our annual S. A. E. meeting 


paper entitled “Pertinent Poxkes for 
One of them, 


ican cars in Europe, is reproduced 
herewith. Some of the others have 
been received verbally. 

As nearly as we can figure the sit- 
uation, engineers are inclined to 
agree with many if not with all of 
the criticisms made. Naturally, those 


holding positions with car manu- | 


facturers may not be in a position 
to say, at least for publication, what 
they think. Others are doubtless too 


| busy or not sufficiently interested to 


express their views. 
Probably there are others, how- 


| ever, who take exception to our con- 


clusions, and it was and Still is our 
hope that they would speak their 
mind. If, for policy reasons, any 
such cannot sign their names to a 
printed discussion, any pertinent re- 
marks they may care to make can 
be used anonymously, so long as we 
know whence they come. The art- 
icle in question was first published 
in Automotive Daily News of Jany- 
ary 26 and was printed also, in some- 


what condensed form, in the March | 


S. A. E. Journal. Readers who may 
wish to submit comments and have 
not access to a copy will be sent 
one on request. 


Uncomfortable 


I have with great interest noted 
the contents of your article in Auto- 
motive Daily News of January 26. 
I can only agree with you in every 
respect, and therefore, I hope that 
you will, through the position you 
have in Automotive Daily News, 


make a hard presure in this direc- 
tion. For several years I have very 
severely criticized’ the design of a 


to record the | 


certain high-priced American 
| that I handle. My desire is more 
| headroom, comfortable leg space and 
easier riding conditions, especially 
|'on other than first-class roads. 
The car in question gives practi- 
| cally no more headroom, no more 
| leg space and no easier riding con- 
ditions than another American car 
} that I sell, although its price is 
| many times higher. I contend that 
if a man buys a yacht for a million 
| dollars he certainly expects to get 
more comfort, more room and better 
| conditions as to sea-worthiness than 
| if the yacht cost $300,000. 

I have got an inch each year since 
my original objections was made, 
not in headroom, but in leg space, 
| but no real comfort in any way. 
| You should certainly force this 
| question forward so that a real re- 
| sult could be shown by next year 

As regards comfort and driving 

conditions, I very much prefer a 
| construction making it possible to 
see the front fenders, and I am not 
of the opinion that special freak 
bodies should be sent out as stan- 
dard bodies. If some one wants to 
have a special-built body for his 
own, this is a different matter, but 
|a standard car with a standard body 
should give comfortable room and 
riding conditions, so that it could 
be driven without danger for the 
other motoring public, and be con- 
structed so that it does not tire the 
driver and in such way make the 
| driving dangerous for him. 
; The aim with this, my letter is 
to ask you kindly, to the advantage 
of all concerned, manufacturers, dis- 
| tributors, agents and consumers, to 
urge car manufacturers to provide 
plenty of headroom, plenty of leg 
space, fine roadability and driving 
conditions, especially on roads which 
are not the very best. 

I hope that your valued work will 
yield the result you wish. 
EUROPEAN DEALER IN AMERI- 

CAN CARS. 


car 
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EXPECT BUYING WAVE 


AS BANKING HOUSES 
START REOPENING 


(Continued from Page 1) 


ing. Ford seems to be going along 
on a fairly even basis, grinding out 


samples for his dealers. 


At Hudson main plant started yes- 
terday and the assembly line goes 
into action today. It is pay day at 


Hudson today and more than 


quarier of a million dollars is to be | Colorado 1175 


paid out in cash, the executives hav- 


ing been forehanded in the ae ak 
bs wrranging to have this huge sum | Delaware 241 | ‘Chev 
Florida 1555|Chev | 
Hudson officials are inclined to Georgia _ ~ 632/Chev 
be optimistic and believe that things | 
will be normal and money more 
plentiful, rather more quickly than | 


vailable for the purpose. 


most people believe. 


Enthusiastic because of a 20 per | 


cent increase in sales reported last 


week, Chester G. Abbott, general 
sales manager of Hudson, today 
issued the following statement as to} 


present conditions: 
“It is remarkable how business has 
accepted the situation created by the 


bank holidays throughout the coun- | 


try and in spite of the handicap re- 
suliing from the limited amount of 
cash in circulation has demonstrated 
the inherent strength of the, pres- 
ent market. There has actually 
been a strong determination to buy 
made apparent in spite of the ne- 
cessity for using extraordinary 
means to finance purchases. 

“Our sales have shown a marked 
dentency to increase and while it 
cannot be denied that the rate of 
the increase if found to be arrested 
to some extent by the present situa- 


tion the strength of the market has | 
Oregon — ~ 362, Chev — 


been proven by the “buying reterm- 
ination” mentioned. 
“It is quite possibie that the equi- 


valent of a mild disagreement of | 5+_ 
inflation will be noted when the|S 


present situation clears itself and 


normal banking functions begin to |, 


be resumed. This is bound to re- 
lease hoarded cash and to encour- 
age the tendency to make purchases 
at once that ordinarily have been 
delayed. In this sense the present 
crisis may really be said in the light 
of fuiure developments to have been 
the joint #t which the upturn 
actually began to make itself felt. 


Already reports from many indus- | 


tries indicate a sharp increase in 
prices—a very encouraging sign 
“We at Hudson have been running 


with a steady production. We are | 


operating as usual against a bank 
of orders from our distributors 


These have shown an upward trend | © 
ever since the Chicago show. We} 
have just embarked on a vigorous | 
drive for spring business with an ag- | 


gressive advertising campaign 
through the trade papers, national 
media, newspapers and over the air. 
We are demonstrating the superior 


performance of our car with a cam-| 


paign against existing A. A. A. stock 


ear records. Our line of cars, the | 


finest in the history of this com- 
pany. and our entire sales organiza- 
tion is set for doing business and 
anticimnate no let down.” 

While production activities at 
Greham-Paige ceased the fore part 
of the week, C. W. Matheson, general 
sales manager, is set for a resump- 
tion of activities if Congressional 
action clears up the present situa- 
tion. Mr. Matheson believes it will 
and ii would not be at all surpris- 


ing t> see the Graham plant in| 


operation again within a few days. 
Graham officials are in a most 
cheerful frame of mind and are 


singing the praises of President | 
Roosevelt. Letters have gone forth | 
to the field men advising them in| 


their contracts to “display the 


characteristic courage, confidence | 


and enthusiasm in spreading to the 
limit the hopefulness you must logi- 
cally enjoy with ourselves over the 
prompt and decisive action of our 
nev President so wisely and 


masterfully displayed in the pledges | 


of his inaugural address; the unpre- 
cedenied immediate confirmation of 
his cabinet by the Senate; the al- 


most spontaneous proclamation to! 


ihe people; his man-to-man ex- 
temperaneous talk to the governors; 
his insistence in convening a special! 
session of Congress. His dominating 
fighting spirit is an example we 
should all follow in our daily tasks. 
“We won the last war and we will 
win this.’” 

While no statements have been 
issued, it is understood the Buick 
factory has been in production three 
days this week and that the Fisher | 
Body plants also are in operation. 
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in, B—Buick, C—Cadillac, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 
N—Nash, O—Oldsmobile, Pa—Packard, PA—Pierce-Arrow, P—Plymouth, Po—Pontiac, 
*_Cars in this position registered as shown. %$—Chrysler, 
Willys-Overland. ttNash, Oldsmobile, Packard, 


H—Hupmobile, Hu—Hudson 
Re—Reo, R—Rockne, S-—Studebaker, 
e and Packard. 


LS—La Salle, L—Lincoln, 
WK—Willys-Knight, WO—Willys-Overland. 
tt—Chrysler, De Soto, Graham, 


Pontiac, Willys-Overland, 
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RADICAL DEPARTURES IN CAR 
DESIGN AT GERMAN SHOW 
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are suspended from two transverse|frame with box-section side and 
springs and the rear wheels are|cross-members. While the rear 
mounted on the ends of articulated | wheel suspension is as just described, 
shafts coming from the differential | front wheel springing has been 
gear fixed in the frame, which is of | modified for the requirements of the 
the box-section type. Each half axle | higher speed of which this model is 
is held by two coil springs. The car | capable. The front wheels are sup- 
has a four-speed gear box. the ends of a trans- 
the case with practically all mcde's {f spring below the radiator 





As is | ported from 
verse lea 





TOP, view of Maybach. Left, another view of the same car. 


Right, the Opal with its new streamlined body 


front 


at the show, it is offered with aero-|-nd of levers pivoted on bearings 
type tires. Normally, however, it is| provided immediately behind the} 
supplied with the ordinary balloon! iadiator on top of the longitudinal 
tires. | frame members. The inner end of 
The second new Mercedes is a| each lever rests on a coil spring, so 
2,900 c. . of 60 b. h. p. effective out-| that this car has at the front a com- 
put. As in the 1.7 and 2-litre| bined leaf and coil spring system. 
models, the six-cylinder side- valve! The third new Mercedes is a fast | 
engine is suspended at four points| super-charged car with an eight- 
on rubber in a _ deep- me embered eytinder- -in- -line engine of 3,800 





|cubic centermeters. It has overhead 
valves operated by push-rods and 
develops 90 brake horsepower at 
gy revolutions per minute with- 
out, and 120 brake horsepower with 
the supercharger working. The 
supercharger is of the Roots type 
employed by Mercedes in the super 
sports and other models. Rear wheel 
suspension is the same as on the 
other new models, but front wheel 
suspension is entirely new and ex- 
ceedingly simple. The front wheels 
are held between the ends of two 
triangles hinged on the frame. 
Fixed on the side of the latter, be- 
|tween the triangles, is a bracket on 
;which are secured two concentric 
coil springs, 
what shorter than the other. The 
lower end of the latter is also se- 
cured on ihe lower triangle, so that 
it is slightly compressed by the 
weight of the car. The _ internal 
spring functions only when the 
shocks encountered are very severe. 





Hydraulic shock absorbers are fitted | 


throughout all these new Mercedes 
models. 
lof the 3.8-liter car is 1 to 0.76, so 
ithat at top speed, guaranteed above 
80 miles per hour on level roads, 
|engine speed is relatively low. 

| The Auto Union, the new name of 


the amalgamated Horch, Audi, 
Wanderer (motor car section), and 
D. K. W. companies, presents a 


large number of new, 
siderably improved, car models. The 
Horch range has been added to by 
the introduction of a three-liter car 
lhaving an _ eight-cylinder engine 
with two banks of four cylinders 
set at sixty degrees on a common 
crank case and suspended in the 
| box type, low-floor frame by 
| flexible mounting system, resulting 
|}in a very spacious and elegant car, 
|which is offered at a relatively 
|cheap price. The design is conven- 
|tional. The car has not the articu- 


j (Continued on Page 8) 
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U. S. RUBBER PLAYS 


_ HOST TO STUDENTS; 


(Continued from Page 5) 
senger car tires, temperature should | 
be kept below 180 degrees Fahren- | 
heit. Passenger car tubes have an 
average thickness of 1% inch and 


16 
truck tubes an average thickness of 
5/32 inch. 

Light and heat are the worst 
enemies of rubber. The attack of 
these two enemies has been slowed | 
up materially by the use of anti- | 
oxidants, which are mixed with the 
rubber. 





the inner being some- 


The indirect top gear ratio | 


and also con- | 


the | 


To make tubes impermeable to 
air loss, from seepage and punctures, 
{all sorts of self-closing devices have | 
|been tried, including multiple-cham- | 
{ber tubes, liquid injections, and | 
jlayers of cured or plastic rubber on | 
| the tread side. Some of these modi- | 
| fications have found utility where | 
; Special hazards exist, as in the 
| cactus regions of the Southwest. 

An acceptable rim must be of | 
simple design, provide easy attach- 
;ments and detachment of the tire, | 
be light and yet strong enough to | 
carry the vehicle and to hold the | 
casing and tube firmly in position | 





junder all conditions of service. To- 
|}day all American passenger cars 
|carry drop-center rims and _ all 


trucks carry flat-base rims. 

The particularly interesting part 
}of Dr. Cadwell’s talk was on tire 
jimprovement and evalution. Com- 
mercial research relentlessly applied 
to the improvement of crude rub- | 
ber, rubber compounds, and _ the | 
technology of tire design and en- 
gineering have yielded revolutionary 
betterments. 

Rubber and cotton. 
products, make up 75 per cent. of | 
tires. Mileage depends on_ the 
| strength of these components and | 
{how firmly and securely they are 
tied together. 


two vegetable | 








| every 


|Robert C. Graham, 





The problem of uniformity of cot- 
ton, of cord preparation and of cal- 
culating the cord essentials was il- 
lustrated by the requirement of a 
13.50 H. S. balloon tire, which car- 
ries more than 31,000 cords, having 
a combined length of 24.8 miles. 

In developing tempered rubber, 
tests equal to 5,680,000 tire miles on 


| indoor and road vehicles were made, 


losses in tires were dis- 
It was explained that, with 
compression and recovery of 
a tire at road contact, energy is dis- 
Sipated. At high speeds the total 
energy loss is a considerable factor 
in engine performance. The lost 
power appears as heat which in 
large heavily-loaded truck, pneu- 
matic and racing car tires may have 


Power 
cussed. 


|}@ serious detrimental effect on the 


casing and tube. About half 
power loss is in the tread; the 
mainder in the tire carcass. 
No tire maker, occupying a ~ ad- 
ing position in the industry, can 
disregard the testing of his product 
on the road. To control road tests, 
a test fleet must be owned and oper- 
ated. In addition. auxiliary tests 
must be run on fleets of vehicles 


the 
re- 


|}not company owned. The product 


is also evaluated through reports of 
tire service that come to company 
dealers and branches from the car 
owners. 

Tests in an indoor laboratory are 


of immense value in the general 
technique of tire manufacture. 
When a weakness shows up from 
road tests, changes can be made 
and quick evaluation of the results 
of these changes found in the test 
wheel room. Trend wear, carcass 
fatigue and _ bruising, and _ bead 


strength tests are some of the checks 


| that can be made quickly indoors. 


R. C. GRAHAM IN FLORIDA 
Miami Beach, Fla., March 10.— 
vice-president 
of Graham-Paige Mutors Corpora- 
| tion, is in Miami Beach for one of 
his regular winter sojourns 


Cumulative New Passenger Car Registration Statistics, February, 1933 


Returns for today: Delaware, Michigan, Minnesota, North Dakota, South Carolina, Wisconsin and District of Columbia 
In this table, 6 states and the District of Columbia 
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HUDSON GROUP 
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Line Total, 1932 | 370 285 297 370 960; 41| 570 113! 3558 49! 466 625) 519 
Group Total, ’32 | | | 1322 | | | 1001 | | 5381 
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TURES IN CAR 
DESIGN AT GERMAN SHOW 


(Continued from Page 7) 


lated axles which rumor made one 
expect to find. 

The Wanderer production pro- 
gram has been changed. A new six- 
cylinder overhead valve engine has 


been developed and is built with two 
bores, giving in the one case a pis- 
ton displacement of 1,700 c.c., in the 
other of 2,000 c. c. The underlying 
idea appears to be to market cars 
to compete with the Mercedes of 
this size. The two engines are fitted 
in chassis with independently 
sprung wheels. The frame is made 
very rigid by transverse members, 
and articulated shafts lead from the 
differential fixed in the frame to 
the rear wheels, the front wheels be- 
ing suspended by transverse springs. 
The new two-liter Wanderer en- 
gine is also met with in a new Audi 
car, which is now the sole Audi 
production. It has a central back- 
bone frame of welded steel with rect- 
angular cross section, forked at the 
forward end to support the engine. 
The car has a front-wheel drive and 
the engine is for this reason turned 
around with the flywheel facing for- 
ward. The four-speed gear box, 
which has two silent ratios, forms 
one unit with the worm-drive axle 
gear, and is flanged to the engine. 
Essentially novel is the spring ar- 
rangement of the four wheels. The 
king pin of the front wheels is held 
between the ends of a _ crescent- 
shaped forging, the top of which is 
linked to a roughly triangular arm 
hinged on the frame, and the lower 
end is linked on the end of a steel 
sheath. The latter is pivoted at one 
point on the lower side of the frame 
and contains, packed in grease, a 
transverse leaf spring which, owing 
to this arrangement, is entirely re- 
lieved from stresses resulting from 
torque reaction and propulsion. The 
articulated driving shaft passes cen- 
trally between the sheath and the 
triangular torque arm, and through 
the correspondingly-formed crescent 
forging to the dual universal joint 
inside the latter. The rear wheels 
are suspended in a similar manner 
on the ends of pivoted steel sheaths. 
Finally, the Auto Union presents 
a number of considerably improved 
D. K. W. two-stroke models, as well 
as a new model with a two-cylinder 


700 c. c. engine and front-wheel 
drive. The D. K. W. front-driven 
cars with two-cylinder 600 c. c. 


water-cooled engines that came out 
first at the last Berlin motor show, 
in 1931, have in the meantime be- 
come immensely popular in Ger- 
many. 

They work cn the three-channel 
principle, in which normally the in- 
let ports are arranged opposite the 
exhaust ports in the cylinder. The 
pistons are in such cases provided 
with a deflecting baffle ridge on top 
to prevent the fresh gas charge 
going stragikt out through the ex- 
haust ports. In the improved D. K. 
W. system ithe piston crown is 
lightly domed and the inlet ports 
are arranged iinmediately to the 
right and left of the exhaust ports. 
Their walls are shaped to form a 
kind of venturi tube, and direct the 


fresh gas charge tangentially into} 


the cylinder, so that the charge 
travels round inside the cylinder 
right and left, the two fresh gas cur- 
rents meeting at the back opposite 
the exhaust ports. There they im- 
pinge on one another and swirl up- 
ward, thereby cisplacing the ex- 
haust gas, which is driven out 
through the exhaust ports. This 
system has proved _ surprisingly 
efficient. It has resulted in an in- 
crease in effective power output of 
practically 20 per cent., and fuel 
consumption nas been reduced, since 
practically none of the fresh gas 
charge can escape 

The new 700 c. c. model is built 
along the same lines. The 1,000 c. c. 
D. K. W. four-cylinder two-stroke 
model has also becn improved. This 
car das no frame, the plywood body 
being self-supporting. The engine 
has two cylinder banks set at 90 
degrees, and contains in addition to 
the two working cylinders a third 
cylinder for a Gcuble-acting charg- 
ing and scavenging pump. Rigid 
front and rear axles, the latter of 
the banjo type, are employed in 
conjunction with a single transverse 
spring for cach, and with radius 
rods arranged in triangular fashion. 











The model now has a four-speed 


gear box with indirect top, a free- 
wheel device, and the rear spring 
has peen moved from below the axle 
to a position above it, which is 
claimed to have considerably im- 
proved riding comfort. 

The manifest advantages of air 
cooling are inducing Continental 
makers, in their quest of improve- 
ments and convincing sales argu- 
ments, to pay increasing attention 
to-it. Already several heavy-duty 
motor transport vehicles are being 
built in Germany and elsewhere 
having air-cooled engines, and now 
there are two German makers pro- 
ducing air-cooled private cars. 
Water cooling is roundabout, an in- 
direct, system of air cooling. The 
protagonists of the direct air cool- 
ing assert it does away with the 
complications of water cooling, with 
water jackets that can burst in cold 
weather, with circulating pumps, 
sensitive radiators and hose connec- 
tions—all possible and not infre- 
quent sources of trouble—apart 
from their adding to the weight of 
the vehicle. 


WILLYS SUSPENDS 
TRUCK PRODUCTION 


(Continued from Page 1) 


said he was unable to state when 
operations at the plant will be re- 
sumed, 

The receivers were granted author- 
ity to manufacture the trucks and 
were empowered to issue $600,000 in 
receivers’ certificates to hire labor 
and purchase materials by Federal 
Judge George P. Hahn on March 3. 

Mr, Miller said the company’s pay 
roll funds in local banks have been 
released and that plans are being 
made to issue checks to workers who 
have been employed at the plant 
Since production on the _ trucks 
began, 

An intervening petition in behalf 
of the 7,200 workers who have ap- 
proximately $300,000 owing them in 
back wages for work at the plant 
prior to the receivership action is to 
be filed in Federal Court here by 
Attorney Clyde L. Deeds, who has 
been appointed legal advisor for the 
workers. 

The petition asks that the work- 
ers’ claims be made first lien on the 
property, superseding bondholders. 
In addition to the wage claims an 
attempt will be made to secure for 
the workers any funds which may 
be due them from the mutual aid 
association of the plant and from 
the relief association. 


DODGE RETAIL SALES 
GAIN 8.3% IN WEEK 


(Continued from Page 1) 


retail sales by Dodge dealers of 
Dodge and Plymouth passenger cars 
rose 8.3 per cent. over the previous 
week’s level. Sales of Dodge trucks 
fared even better, going 11.8 per 
cent, over the record of the previous 
week, 

The steady climb of Dodge sales 
is further emphasized by the in- 
formation that the week forming 
the basis of this latest report is the 
fifteenth week of the present selling 
season to show an increase in the 
number of passenger cars and trucks 
delivered. 

Further tabulation of Dodge deal- 
ers’ deliveries of Dodge and Plym- 
outh passenger cars and Dodge 
trucks reveals that sales this year 
to date are 35 per cent. ahead of 
passenger car and truck sales made 
during the corresponding veriod of 
1932. 


CHEVROLET STANDARD 
BASE PRICE IS $455 


(Continued from Page 1) 


coach under the Master line on a 
110-inch wheelbase. 

The Ford eight-cylinder lne 
prices its coupe at $490 and its Tudor 
at $500. The Ford four-cylinder line 
on a 112-inch wheelbase lists the 
coupe at $440 and coach at $450. 























Here Is the Buying Power 
Of the Industry 











The trade buying power of this country 
is represented by organizations like Biggers’ 
of Buffalo, Graham distributor. It is such 
men all over the country who read Auto- 
motive Daily News and whose department 
heads also read it. 


If you have a message for the automotive 
industry—its leading dealers and distrib- 
utors, its factory executives and others— 
advertise in this publication. All ads are 
visible and all pages are seen, as indicated bv 
the letter below. 























W. E. BiGGeRs, INC. 


1555-63 MAIN STREET AT FERRY 
BUFFALO, N. Y. 










Distributor of GRAHAM Motor Cars 







Sixes and Eights 






Automotive Daily News 
350 Hudson Street, 
New York City. 








Gentlemens 










Surely you may renew my subscription to the Automotive Daily 
Newse I would not be without it. 









I regularly follow the current news of the trade in the 
Automotive Daily News, announcements of new models and watch 
your registration statistics, Sparks from Detroit und Retail 
Salesments Page. I very often find interesting articles for 
our sales managers to use at their sales meetings, and some 

issues are marked for the special attention of three or four 
of our department heads before that issue is discarded. 













Frankly, we would just about as soon get along without the 
telephone or electric lights as without the automotive Daily 
News. 








Yours sincerely, 


W. B. BIGGERS, 






+ 


President. 





